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Thispresentationincludesforward-ookingstatementg within the meaningof the PrivateSecuritied.itigationReformActof 1995 Anystatementsmadehereinthat are not statementsof historical
fact, includingstatementsabout Radwar@ plans,outlook, beliefs,or opinions are forward-lookingstatements Generallyforward-lookingstatementsmay be identifiedby wordssuchas believes,
cexpects; danticipatest dintends¢ destimatess dplansg and similarexpressionsr future or conditionalverbssuchas dwill,€ éshoulds dwould¢ émay¢ and écouldé Becausesuchstatementsdeal
with future events they are subjectto variousrisksand uncertaintiesand actual results,expressear impliedby suchforward-lookingstatements coulddiffer materiallyfrom Radwar& current
forecastsand estimates Factorsthat couldcauseor contributeto suchdifferencesnclude,but are not limited to: the impactof globaleconomicconditionsjncludingas a resultof the state of war
declaredin Israelin October2023 and instabilityin the Middle East,the war in UkrainetensionsbetweenChinaand Taiwan,financialand credit marketfluctuations(includingelevatedinterest
rates),impactsfrom tariffs or other trade restrictions,inflation, and the potentialfor regionalor globalrecessionsour dependencen independentistributorsto sellour products our ability to
manageour anticipatedgrowth effectively our businessnay be affectedby sanctionsgxportcontrols,and similarmeasurestargeting Russiaand other countriesand territories,as well as other
responses$o Russi@ military conflictin Ukraine,includingindefinite suspensiorof operationsin Russiaand dealingswith Russiarentities by many multi-national businessescrossa variety of
industries the ability of vendorsto provideour hardwareplatformsand componentdor the manufactureof our products our ability to attract, train, and retain highlyqualifiedpersonnelintense
competitionin the marketfor cybersecurityand applicationdeliverysolutionsand in our industryin general,and changesn the competitivelandscapeour ability to developnew solutionsand
enhanceexistingsolutions the impactto our reputationand businessn the eventof real or perceivedshortcomingsdefects,or vulnerabilitiesn our solutions,if our endusersexperiencesecurity
breachespr if our informationtechnologysystemsand data, or thoseof our serviceprovidersand other contractors,are compromisedy cyberattackersor other maliciousactorsor by a critical
systemfailure our useof Altechnologieghat presentregulatory,litigation, and reputationalrisks risksrelatedto the fact that our productsmustinteroperatewith operatingsystemssoftware
applicationsand hardwarethat are developedy others outages,nterruptions,or delaysin hostingservicesthe risksassociatedvith our globaloperations suchasdifficultiesand costsof staffing
and managingforeignoperations compliancecostsarisingfrom host countrylaws or regulations partial or total expropriationexportdutiesand quotas,localtax exposuregconomicor political
instability,includingas a resultof insurrectionwar, natural disastersand major environmentalclimate,or publichealth concernsour net lossedn the pastand the possibilitythat we mayincur
lossesn the future; a slowdownin the growth of the cybersecurityand applicationdeliverysolutionsmarketor in the developmentbf the marketfor our cloudbasedsolutions long salescyclesfor
our solutions risksand uncertaintiegelatingto acquisitionsor otherinvestmentsrisksassociatedvith doingbusinessn countrieswith a historyof corruptionor with foreigngovernmentschanges
in foreigncurrencyexchangeates risksassociatedvith undetecteddefectsor errorsin our products our ability to protectour proprietarytechnologyintellectualpropertyinfringementclaimsmade
by third parties laws, regulations and industrystandardsaffectingour businesscompliancewith opensourceand third-party licensescomplicationswith the designor implementatiorof our new
enterpriseresourceplanning(6ERE) system our relianceon informationtechnologysystemsour ES@isclosureand initiatives and other factorsand risksover whichwe may havelittle or no
control Thislistis intendedto identify only certainof the principalfactorsthat couldcauseactualresultsto differ. Fora moredetaileddescriptionof the risksand uncertaintiesaffectingRadware,
referto Radwar@ AnnualReporton Form20-F, filed with the Securitieand Exchang&€ommissioSEC)and the other risk factorsdiscussedrom time to time by Radwaren reportsfiled with, or
furnishedto, the SECForwardlookingstatementsspeakonly as of the date on whichthey are madeand, exceptas requiredby applicablelaw, Radwareundertakesno commitmentto reviseor
update any forward-looking statementin order to reflect eventsor circumstancesfter the date any suchstatementis made Radwar@ publicfilings are availablefrom the SE@ websiteat
or maybe obtainedon Radwar&websiteat
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Built For The New
Cyber Era

Roy Zisapel, President & CEO
Investor Day | Februai3026



This Is Radware: Scaled, Recurring, Growing

~1,300 ~3,500 30
Employees Customers Tbhpsof Global
Worldwide worldwide Mitigation Capacity
$302M $95M 80%
Revenue ir2025 Cloud ARR in Recurring

2025 revenue in2025

We deliver a comprehensive redime
protection for the crown jewels of enterprises
and carriers against eveevolving cyber
threats

S radware

65+

Global Cloud Security
Service Centers

11%
Growth in total
ARR in2025



Investments Highlights
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A cloudHfirst
cybersecurity
company

Strength in orprem
business supporting
subscription growth

02

05

Leading Cloud
Platform Enhanced
with Al Protection &
API Security

GTM Expansion
by OEMs and
MSSPs

03

06

Accelerating cloud
ARR at scale

Positioned for
sustained double
digit growth



Investments Highlights

A cloudfirst
01 cybersecurity
company

S radware



WAAP and DDoS markets expected to nearly double26)28

WAAP
$5.1B

WAAP
$2.7B

2024 2028

$14.9B

ADC

$5.98 ADE

$6.4B
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Radwargd cloud
security platform:

Complete defense for a
constantly changing
threat landscape

ol

Protected by
135 patents

< radware
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Trusted by
the worldN exacting enterprises

0210 | Tercom 4810 | Sams 6 310 | Francia

Companies Companies Institutions

eby Al CATERPILLAR
CISCO
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Leading Cloud

02 Platform Enhancec
with Al Protection
& API Security

S radware



Four Waves of Growth

Agentic Al
Security
API
< Security
AGENT ECONOMY
/ AppSec
DDoS APPPLICATION
ECONOMY

WEB ECONOMY
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API| SecurityfFast Growing Market
Every CloueNative Apps Depends on APIs

32.5% CAGR
Fastest growing
segment

$744M -> $3.0B
Market Expansion

Source: Application Programming Interface (API) Security \3doket Forecast 8028, MarketsandMarketsluly2023

2026 Opportunity
Acceleration peak



RADWARERPI SECURITY SERVICE

, API Discovery & - i
API Testing Managemer?tt APl Posture Management APl Runtime Protection
pynt
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Four Waves of Growth

Agentic Al
Security
API
< Security
AGENT ECONOMY
/ AppSec
DDoS APPLICATION
ECONOMY

WEB ECONOMY
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Al Adoption

80% of enterprises By 2030, 50% of
uses GerAl enterprises applications l l
applications in2026 will incorporate Agentic Al AI Cybersecunty Spendlng ($B)
features

60% CAGR

80%

$127

$86

$51
$26

2025 2026 2027 2028 2029

**radware Source: Emerging Tech: Al Vendor Race: Roundup for Agentic Al (Gart@égSpctober



Agentic AlHuge Opportunity for Radware

Al re-shapes attacks surface: STRONGER DEMAND FOR RADWARE SOLUTIONS
Accelerates, expands and automates attacks

Use Al to improve security: PROTECT WITH Al
Radwardd cloud platformEPICAL: fight Al with Al

New need to protect Al agents and to serve Al agents: DRIVES CLOUD GROWTH
Radwardgd cloud platform to lead in Al: New Protect Al and Serve Al Offerings

S radware



Investments Highlights

Leading Cloud

A cloudfirst_ Platform Enhanced 03 Accelerating cloud
cybersecurity with Al Protection ARR at scale
company & APl Security

Strength in or prem GTM Expansion Positi_oned for
business supporting by OEMSs and sustained double
subscription growth MSSPs digit growth
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Cloud Growth: The Engine of Our Future

ACCELERATING CLOUD ARR

Targeting25% growth Cloud ARR +23%
+19%
CLOUBFIRST AIDRIVEN TECHNOLOGY +22%
Cloud is central to who we are -
— $65
Al AND APl SECURITY - - - o

Tailwind to support cloud growth

CLOUD SECURITY CETNERS
Expands our global footprint

(1]
° I'adware * ARR includes the annualized value of booked orders fdreteeah cloud services, subscription license and maintenatreetsthat are in effect at the end of a reporting period

*All figuresarerounded
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Strength in orprem

04 business supporting
subscription growth
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OnPrem Strength Fuels Subscription Growth

01

03

Leading DDOS Solution

Algorithm first
complete stack (FPGA,
hardware, algorithms,
management, cloud)

Subscription Content
Increase

Shift to subscription model
and adding software
elements

02

04

Hybrid Cloud DDoS
Growth

Clear market
leadership

Refresh Cycle

StrongDefenseProXefresh



Double Digit Revenue Growth

Cloud ARR
Growing 23% 21%

SUBSCRIPTION

REVENUE Product Subscription
GROWTH expansion

GrowingDoubleDigit

(1]
° I'adware * ARR includes the annualized value of booked orders fdreteeah cloud services, subscription license and maintenatreetsthat are in effect at the end of a reporting period

*All figuresarerounded
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GTM Expansion
05 by OEMs and
MSSPs
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A Strengthened GTM Designed to Scale Cloud,
Expand Reach, and Drive Double Digit Growth

Direct Touch enterprise
engagement

Focused on large enterprises and
carriers

Drive highvalue, strategic deals
and deep relationship

Critical for cloud deployment and
competitive displacement

2 radware

Expanding GTM Ecosystem

OEM partnerships extend our
footprint

MSSPs expands access to
mid- market

Channel partners multiply
reach with efficient coverage

North America
execution
New leadership based in the U.S.

Improved productivity already showing

Foundation for cloud ARR acceleration
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Positioned for
06 sustained double
digit growth
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Sustained Double Digit GrowttOur Path 102030

$500M
Revenue

+25%
CAGR in Cloud ARR

15%
CAGR In Total ARR
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Radware wins
IN the new cyber era

Cloud first cybersecurity company

Leading Cloud Platform Enhanced
with Al Protection & API Security

Accelerating cloud ARR at scale

Strength in on prem business supporting
subscription growth

GTM Expansion by OEMs and MSSPs

Positioned for sustained doublaligit growth
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Building the Radware
Growth Engine

Connie Stack, Chief Growth Officer
Investor Day | Februai3026
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As Chief Growth Officerl partne
Leadership to architect and exe
| drive ARR maximization thro
organic product innovation, spe
In API security and the emerge

By also leading the global Mar
organizations, | unify our innov
market strategies to meet or e



