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Data Center Leader in USA Deploys Hybrid
DDoS Protection for a Competitive Edge
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CUSTOMER: :
US-Based Data Center & Cloud O\Ie rview

Solutions Provid . . .
I;;LOSF‘;R:{O‘” N This prominent US-based provider of data
Data Centers & Managed Services center and cloud solutions needed to rapidly
CHALLENGES FACED: expand its security portfolio by offering
A Aggressive timeline to deploy .
competitive DDoS services for advanced DDoS protection to over 1,000
over 1,000 customers .
AN | customers. Under pressure to meet aggressive
eed for a comprehensive,

hybrid DDoS solution combining - market demands and outpace competitors, the

cloud and on

premise elements company partnered with Radware to deploy
7 Int tition f . . .

oroviders ke Corero a hybrid security solution that seamlessly
WHY RADWARE MSSP integrates cloud and on-premise technologies.
SERVICES?

7/ Rapid deployment with a
robust hybrid cloud/on-premise
solution

A Cost-effective, advanced
protection addressing diverse
threat landscapes

7V Enhances service differentiation
and market competitiveness
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Challenges

Facing a challenging timeline, the organization required a solution that could be deployed
quickly while delivering comprehensive protection against sophisticated DDoS attacks.
With competitors such as Corero in the market, they needed a hybrid solution that
provided both speed and robust performance across various deployment models.

Solution

Radware’s MSSP offering, which integrates Cloud DDoS Peak Protection, DefensePro,
Cyber Controller, and DefenseFlow, delivered a comprehensive hybrid security solution.
This integrated approach enabled rapid deployment, ensured robust protection against
diverse threats, and provided a seamless customer experience across both cloud and
on-premise environments.

Benefits
7 Successful rollout of DDoS services for over 1,000 customers

7 Enhanced protection through a hybrid solution that meets evolving threat
landscapes

Competitive pricing and increased market attractiveness

Strengthened customer confidence and improved service reliability

Conclusion

This cloud services provider’s collaboration with Radware highlights the power of rapid,
hybrid security deployments in transforming service offerings. By leveraging Radware’s
MSSP services, the company has met aggressive rollout targets while establishing a
solid framework for ongoing protection and competitive differentiation.

Take your security to the next level. Contact Radware now to learn
how our hybrid MSSP solutions can drive your business success.

This document is provided for information purposes only. This document is not warranted to be error-free, nor subject to any other warranties or conditions,
whether expressed orally or implied in law. Radware specifically disclaims any liability with respect to this document and no contractual obligations are formed
either directly or indirectly by this document. The technologies, functionalities, services, or processes described herein are subject to change without notice.

© 2025 Radware Ltd. All rights reserved. The Radware products and solutions mentioned in this document are protected by trademarks, patents (Y )
and pending patent applications of Radware in the U.S. and other countries. For more details, please see: hitps://www.radware.com/LegalNotice/.
Al other trademarks and names are property of their respective owners. [ )

RWI1 496 | 04.07.2025


https://www.radware.com/contactus/
https://www.radware.com/LegalNotice/

