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Overview
This leading IT solutions provider in Latin America 
serves a wide range of public and private sector 
clients. To differentiate itself in a competitive market 
and monetize its security platform, the company 
partnered with Radware to refresh its application 
security portfolio with advanced DDoS and AppSec 
capabilities.

CUSTOMER
Leading Latin American IT Solutions 
Provider

INDUSTRY
IT Solutions & Hosting

CHALLENGES FACED
	À Need for advanced Web DDoS, 

API, and client-side protection

	À Limited in-house security 
expertise requiring a simplified 
management model

	À Competitive pressures from 
legacy vendors such as Imperva 
and Arbor

WHY RADWARE MSSP 
SERVICES?
	À Unified platform for both DDoS 

and Application Security

	À Simplified, managed services 
ideal for resource-constrained 
organizations

	À Flexible solutions designed to 
drive new revenue streams
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Challenges 
The organization was challenged by the need to offer comprehensive protection 
against sophisticated Web DDoS and API attacks while managing limited in-house 
security resources. Competing with established vendors required a modern, unified 
security approach that could be easily managed and monetized.

Solution 
Radware’s MSSP services provided the IT solutions company with a simplified, 
yet powerful, security platform that integrated state-of-the-art DDoS protection with 
enhanced application security, including API and client-side safeguards. With AI-driven 
threat detection and real-time automated mitigation, the firm was able to deploy a 
unified solution that reduced complexity and delivered robust protection.

Benefits
	À Streamlined security operations through a unified platform 
	À New revenue opportunities via the reselling of premium security services 
	À Enhanced protection against evolving threats with reduced incident response 

times 
	À Improved market differentiation and customer confidence

Conclusion 
This IT services company’s strategic partnership with Radware demonstrates how a 
unified MSSP solution can simplify security management while unlocking new revenue 
channels. By leveraging advanced DDoS and application security solutions from 
Radware, it positioned itself as a leader in providing comprehensive protection for its 
clients in Latin America and beyond.

Ready to transform your security offering? Contact Radware 
today to learn how our MSSP services can drive revenue and 
protect your business.
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