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In today's fast-changing cybersecurity landscape, organizations are under increasing pressure to
invest in advanced security solutions to protect their online applications and sensitive data. Many
organizations struggle with limited budgets and lack the in-house expertise and personnel to
manage these critical security needs effectively.

With a growing need to address organizations across all market segments, Radware offers MSSP

partner modules for pure-play MSSPs, addressing mainly the SMB market and ISP/connectivity
MSSPs that address the enterprise market.
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For pure-play MSSPs, Radware offers a For ISP/connectivity MSSPs that typically
unique, branded and fully managed offer enterprises secure connectivity and are
cloud-application-protection-as-a-service looking to bundle DDoS protection with
platform that is ready to deploy, scale, and circuits/links, Radware offers a
monetize without the overhead and required cloud-DDoS-protection-as-a-service
investment of building a backend. platform.

Regardless of addressable market size, Radware MSSP partners are in a unique position to bridge
evolving security gaps. You can offer specialized knowledge and resources necessary to
safeguard your clients’ digital assets and ensure business continuity. Partnering with Radware
will help you differentiate your business, enhance your margins and grow your earnings by
offering new services to your existing customers and winning new business.
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Why Partner with Radware

Radware puts MSSP partners in the best position to protect businesses from network - and
application-level attacks.

Pure-play MSSPs - Partner Benefits

ISP/Connectivity MSSPs - Partner Benefits

+ Offer Layer 7 protection,
unlike most MSSPs.
SecureApp makes you
the exception.

+ Deliver what your clients
assume is already
covered.

+ Align with RFP trends
pushing for full-stack
appsec visibility.

+ Offer value-add services
like MSSP app
onboarding,
management and
reporting.

7] Expand Without /] Launch Quickly, Monetize
Building Immediately
+ Use a white-labeled + Go live in weeks with no
portal branded for your service buildout delays.
clients.

Receive full Radware
management, including
backend, updates and
24/7 monitoring.

Ensure trust, uptime,
escalation coverage with
Radware ERT.

Reduce risks with an
integrated application
protection suite.

/] Build a New Revenue /] Avoid Risk

Stream From Existing
Customer Base

+ Offer your

+ Start offering cloud

+ Leverage

Enjoy our per-app
monetization model (vs.
per seat or event).

Utilize go-to-market
toolkits, ROl models and
enablement assets.

/1 Go Hands-free With
Fully Managed Service
by Radware

* Receive 24x7

customers
industry-leading
network and
application
protection solutions
(validated by top
analyst firms).

+ Assist SMBs and
enterprises that are
challenged with an
ever-growing threat
surface but lack
the personnel and
security expertise
required to
effectively protect
their networks and
applications.

security services
with no capital
investment.

* Follow our
success-based
payment model.

dedicated Radware
onboarding and
enablement
programs for
MSSPs.

Focus on core
capabilities: .
delivering

managed services

to their customers.

managed security
services from
Radware
Emergency
Response Team
(ERT).

Use a
white-labeled
portal for customer
management,
monitoring and
reporting.

Focus on selling
services and
customer success
management.



Radware Solution Suite for MSSPs

As a proven leader in network and application security, Radware offers a range of partnership
opportunities designed to cater to specific needs. Whether you prefer to resell or white label
solutions, serve the SMB or enterprise market, we've got a flexible MSSP business model that
will work for you. MSSPs can either resell or rebrand (white-labeled offering) Radware’s
industry-leading cloud DDoS protection and Cloud Application Protection Services:

~—) SecureApp: Cloud Application Protection as a Service
% White-labeled platform under MSSP branding

Cloud-native architecture, fully managed by Radware

Included WAF, bot, APl and Web DDoS protection

Multi-tenant console for partner and customer control

24/7 Radware ERT

Compliance for latest regulations, including NIS2, DORA, PCI DSS 4.0, HIPAA and GDPR
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Available in two tiers: Standard and Complete

é\) SecurelLink: Cloud DDoS Protection as a Service

White-labeled platform under MSSP branding

Cloud-native architecture, fully managed by Radware
Unlimited attack diversions included across bandwidth tiers
Multi-tenant console for partner and customer control

24/7 Radware ERT

NN N N NN

Available in two tiers: Standard or Advanced

The managed security service provider (MSSP) component of Radware’s partner program helps
MSSPs expand their value-added service portfolio. It manages the hosted security services needed to
address both the surge in sophisticated cyberattacks and the shortage of skilled cybersecurity talent.
The program hands MSSPs a portfolio of high-margin, state-of-the-art application protection, DDoS
protection and web application firewall services. This makes it easier to build new predictable revenue
streams and engage with a higher level of service.
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