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Safe Harbor

Thispresentationincludesάforward-lookingstatementsέwithin the meaningof the PrivateSecuritiesLitigationReformActof 1995. Anystatementsmadehereinthat are
not statementsof historicalfact, includingstatementsabout RadwareΩs plans,outlook,beliefsor opinions,are forward-lookingstatements. Generally,forward-looking
statementsmay be identifiedby wordssuchasάbelieves,έάexpects,έάanticipates,έάintends,έάestimates,έάplans,έand similarexpressionsor future or conditionalverbs
suchasάwill,έάshould,έάwould,έάmayέandάcould.έBecausesuchstatementsdeal with future events,they are subjectto variousrisksand uncertainties,and actual
results,expressedor implied by suchforward-lookingstatements,coulddiffer materially from RadwareΩs current forecastsand estimates. Factorsthat couldcauseor
contributeto suchdifferencesinclude,but arenot limited to: the impactof globaleconomicconditionsandvolatility of the market for our products; natural disastersand
publichealthcrises,suchasthe COVID-19 pandemic; A shortageof componentsor manufacturingcapacitycouldcausea delayin our ability to fulfill ordersor increase
our manufacturingcosts; Ourbusinessmaybe affectedby sanctions,exportcontrolsandsimilarmeasurestargeting Russiaandother countriesandterritoriesaswell as
other responsesto RussiaΩs military conflict in Ukraine,includingindefinitesuspensionof operationsin Russiaand dealingswith Russianentitiesby manymulti-national
businessesacrossa varietyof industries; our ability to expandour operationseffectively; timely availabilityand customeracceptanceof our new and existingsolutions;
risksand uncertaintiesrelating to acquisitionsor other investments; the impact of economicand political uncertaintiesand weaknessesin variousregionsof the world,
includingthe commencementor escalationof hostilitiesor actsof terrorism; intensecompetitionin the marketfor cybersecurityandapplicationdeliverysolutionsandin
our industryin generaland changesin the competitivelandscape; changesin governmentregulation; outages,interruptionsor delaysin hostingservicesor our internal
network system; compliancewith open sourceand third-party licenses; the risk that our intangible assetsor goodwill may becomeimpaired; our dependenceon
independentdistributorsto sellour products; long salescyclesfor our solutions; changesin foreigncurrencyexchangerates; real or perceivedshortcomings,defectsor
vulnerabilitiesin our solutionsor if we or our end-usersexperiencesecuritybreaches; the availabilityof componentsandmanufacturingcapacity; our relianceon a single
managedsecurityserviceproviderto provideuswith scrubbingcenterservices; the ability of vendorsto provideour hardwareplatformsand componentsfor our main
accessories; our ability to protect our proprietarytechnology; intellectualproperty infringementclaimsmadeby third parties; changesin tax laws; our ability to realize
our investmentobjectivesfor our cashandliquid investments; our ability to attract, train andretain highlyqualifiedpersonnel; andother factorsandrisksoverwhichwe
mayhavelittle or no control. Thislist is intendedto identifyonlycertainof the principalfactorsthat couldcauseactualresultsto differ. Fora moredetaileddescriptionof
the risksanduncertaintiesaffectingRadware,refer to RadwareΩsAnnualReporton Form20-F,filed with the SecuritiesandExchangeCommission(SEC)andthe other risk
factorsdiscussedfrom time to time by Radwarein reportsfiled with, or furnishedto, the SEC. Forward-lookingstatementsspeakonly asof the date on which they are
madeand, exceptas requiredby applicablelaw, Radwareundertakesno commitmentto reviseor updateany forward-lookingstatementin order to reflect eventsor
circumstancesafter the dateanysuchstatementismade. RadwareΩspublicfilingsareavailablefrom the SECΩswebsiteat www.sec.govor maybeobtainedon RadwareΩs
websiteat www.radware.com.

http://www.radware.com/


Roy Zisapel

President and CEO

wŀŘǿŀǊŜΩǎJourney 
and Strategy
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Leading Critical Cyber Security Vendor

Fast Growing Cloud Security Business

Leading Differentiated Technology

Large Enterprise and Carriers Customer Base

Large Growing TAM and SAM

Sustainable Growth and Profitability

Why Radware?
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RadwareJourney

2022

ÅPredominantly on-prem ADC and DDoS ÅCloud Security-as-a-Service

ÅPrimarily ADC ÅCyber security

ÅLarge Enterprises and Carriers ÅExpanding to mid enterprises

2017 2020

ÅTotal ARR Å$202M$174M$122M

$34M$13MÅCloud ARR Å$53M
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Cloud total 
customers

2022 Highlights*

Spin off 
Hawks and 
focus on 
AppSec

Cloud centers 
were opened 

in 2022

Cloud ARR 
Growth

Total ARR

* Compared to full year 2021

+22%+21% 8
Core 

Radware
>$200
Million
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Radware Complete Mitigation Suite

SkyHawk
Protection of application 
hosted in the public cloud

EdgeHawk
Protection of carriersΩ Edge 

The Hawks Business

Application and 
Data Center 
Security
Mitigation of denial-of-service 

and application attacks

Cloud Security 
As-a-Service
Mitigation of data centers, web 

applications, API and automated 
attacks 

Application 
Availability
Application delivery 

wŀŘǿŀǊŜΩǎ /ƻǊŜ .ǳǎƛƴŜǎǎ
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Growing 
Threat 

Landscape

Accelerated 
Digital 

Transformation

Leading Critical Cyber Security Vendor

Industry Trends

Cloud 
Transition

Shortage 
in Security 
Experts & 

Skills
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Growing 
Threat 
Landscape

New Attack 
Vectors 
Challenging 
Defenses

DDoS
Attacks
Reaching 
New Heights

DDoS attacks 
+228%*

Application 
Attacks 
Continue 
to Grow
Web attacks +128%*
Bad bots +105%*

*2022 compared to 2021
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Attack 
Campaign on 
Airports 
October 2022
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Attach Campaign On Health Care February 2023

https:// www.scmagazine.com/news/threat-intelligence/killnet-
ddos-attacks-inflicting-damage-on-healthcare-this-is-war

https://www.malwarebytes.com/blog/news/2023/02/killnet
-group-targets-us-and-european-hospitals-with-ddos-attacks
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2022 New 
Norm: 
400Gbps ς
1.1Tbps 
DDoS Attacks

1.1Tbps Attack on Service Provider
US service provider under attack for over 36 hours

¦ƪǊŀƛƴŜ DƻǾΩǘ ¦ƴŘŜǊ !ǘǘŀŎƪ
Nation-State attacks peaking at 235Gbps & over 
400Gbps

Cyber Attacks on US Infrastructure
Series of DDoS attacks by pro-Russian hacker groups, targeting US 
civilian infrastructure, such as websites of major airports
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Growing 
Threat 

Landscape

Accelerated 
Digital 

Transformation

Leading Critical Cyber Security Vendor

Industry Trends

Cloud 
Transition

Shortage 
in Security 
Experts & 

Skills

Critical, Need 
State-of-the-Art 

Security
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Growing 
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Cloud 
Transition
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Skills

Critical, Need 
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Pace & Final Deployment Unknown

Cloud Transition Introduces Uncertainties

Legacy 
Data Center Kubernetes

Private Cloud

Multi-Cloud Creates 
New Security Risks

Deploy Applications in at Least 
One Public Cloud99%

Experienced Data Exposure Due to 
Inconsistencies Between Platforms69%

ArenΩt Confident in Level of Security 
by Their Public Cloud Vendor70%

Need for consistent security across all clouds
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Growing 
Threat 

Landscape

Accelerated 
Digital 

Transformation

Leading Critical Cyber Security Vendor

Industry Trends

Cloud 
Transition

Shortage 
in Security 
Experts & 

Skills

Consistent 
Security 

Across Clouds

Critical, Need 
State-of-the-Art 

Security
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Growing 
Threat 

Landscape

Accelerated 
Digital 

Transformation

Leading Critical Cyber Security Vendor

Industry Trends

Shortage 
in Security 
Experts & 

Skills

Consistent 
Security 

Across Clouds

Critical, Need 
State-of-the-Art 

Security

Cloud 
Transition
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Accelerated Digital Transformation

Applications 
at Center 

of Business
Time to market and agility

are critical to staying 
competitive

Multiple End-
Users & Partners

Distributed 
Workforce

Increased Use 
of APIs

Online Consumption 
of Goods

Need frictionless security that does not hold you back
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Growing 
Threat 

Landscape

Accelerated 
Digital 

Transformation

Leading Critical Cyber Security Vendor

Industry Trends

Shortage 
in Security 
Experts & 

Skills

Consistent 
Security 

Across Clouds

Critical, Need 
State-of-the-Art 

Security

Cloud 
Transition

Frictionless 
Security
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Growing 
Threat 

Landscape

Leading Critical Cyber Security Vendor

Industry Trends

Shortage 
in Security 
Experts & 

Skills

Consistent 
Security 

Across Clouds

Critical, Need 
State-of-the-Art 

Security

Cloud 
Transition

Accelerated 
Digital 

Transformation

Frictionless 
Security
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Shortage in Security Experts & Skills

70%
businesses are 

facing skill 
shortages

~3.4M
open positions 

worldwide

+25%
demand for 

cyber security 
experts

43%
canΩt find enough 
qualified talent

* Sources: 2022 (ISC)² Cybersecurity Workforce Study & Survey by Gaper ISSA/ESG

Need for automated protections and fully managed services
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Growing 
Threat 

Landscape

Leading Critical Cyber Security Vendor

Industry Trends

Consistent 
Security 

Across Clouds

Critical, Need 
State-of-the-Art 

Security

Cloud 
Transition

Accelerated 
Digital 

Transformation

Frictionless 
Security

Shortage 
in Security 
Experts & 

Skills

Automation
Fully Managed
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FRICTIONLESS
Security operations that 
enables business agility

STATE OF THE ART
Protection from the most 
advanced threats

Organizations ShouldnΩt Have to Choose

The CISO Challenge
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Combining State-of-the-Art & Frictionless Security

The Radware Difference

Frictionless Security
Enables business agility & lowers TCO

State-of-the-Art Protection
From the Most Advanced Threats

Fully Managed Services
SUPERIOR SLA, 24/7 EXPERT SERVICE

Adaptive, Automated
NO HUMAN INTERVENTION REQUIRED

Agnostic, Consistent
ACROSS ALL CLOUDS, FULLY INTEGRATED

Real-Time Protection
ZERO-DAY ATTACK PROTECTION, AUTO 
CONTINUOUS LEARNING, CRYPTO CHALLENGE

Highest Accuracy
FUZZY LOGIC, BLOCKCHAIN & MACHINE 
LEARNING ALGORITHMS

Widest Coverage
ALL APP SURFACES, ALL VECTORS
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Winning Industry Recognition

WAF LEADERSHIP 
COMPASS 2022

OVERALLLEADER
Product, Innovation 

& Market Leader

DDoS MITIGATION WAVE 2021
LEADER

APP & API PROTECTION 2022
LEADER & OUTPERFORMER

LEADER
BOT MANAGEMENT 2022

LEADER
WAF 2022

BOT DETECTION MATRIX, 2022
BEST IN CLASS

άThe largest global financial 
institutions, brokerage firms, 

and financial services companies 
use RadwareΩs Bot Manager.έ
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State-of-the-Art Protection: 
Winning Industry Recognition in 2022

CRITICAL CAPABILITIES FOR CLOUD WEB APPLICATION 
AND API PROTECTION (WAAP), 2022

άwŀŘǿŀǊŜ offers one of the 
stronger API security 

offeringson the WAAP 
ƳŀǊƪŜǘέ

άwŀŘǿŀǊŜ /ƭƻǳŘ ²!C 
Service is a good 

candidate, especially for 
the high-security use caseέ

#2 IN HIGH SECURITY & API USE CASES

WOULD RECOMMEND

Radware Cloud DDoS 
Protection Service

94%

WOULD RECOMMEND

Radware Cloud WAF 
Service

94%

* Gartner Peer Insight as of Feb. 20th 2023



Growth Strategy:
Profitable Growth 
Powered by 
Cloud Security



30

The Markets We Operate In

$3.7B

$1.6B

$1.1B

$0.9B

2023
$7.2B

ADCDDoS

WAF

Bot/API

Source: IDC: Worldwide Application Protection and Availability Forecast, 2022ς2026: Security Powers 
the Digital Experience, November 2022

$3.9B

$2.7B

$1.8B

$2.3B

2027
$10.7B

ADC

DDoSWAF

Bot/API



31

Solid and Balanced Business Model

On-Prem Business
~$240M

ÅLarge enterprises and carriers
ÅLoyal customer base and new logos 
ÅRobust and highly profitable business 
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Blue Chip Customers 

Large Enterprise and Service Providers  

WORLDΩS 
BANKS

6 10OF 
TOP 

WORLD TELECOM 
COMPANIES

7 10OF 
TOP 

WORLDΩS STOCK 
EXCHANGES 

6 12OF 
TOP 

²hw[5Ω{ 
ECOMMERCE 
COMPANIES

4 10OF 
TOP 4

MOST WIDELY 
USED SAAS 

APPLICATIONS

10OF 
TOP 
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Solid and Balanced Business Model

On-Prem Business
~$240M

Cloud 
Security
~$50M

ÅLarge enterprises and mid-size enterprises
ÅNew logos
ÅGrowing and scaling 
ÅCloud ARR grew 21% YoY to $53M in 2022

ÅLarge enterprises and carriers
ÅLoyal customer base and new logos 
ÅRobust and highly profitable business 



Scaling Cloud 
Security

25% 5-year CAGR in 
Cloud ARR
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Secure Your Apps. Regain Control. Enable Your Business.

Radware 360 Application Protection

DDOS ATTACKS

WEB ATTACKS

BAD BOTS

API ABUSE

CLOUD THREATS

FORMJACKING KNOWN BAD ACTORS

UNWANTED IPs

Mobile & Web Applications APIs
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Best of Suite: Selling Packages

Advanced

Advanced protection against 
more sophisticated & unknown 

attacks

Complete

Security blanket for the entire 
application environment. 
Client-side, server-side & 
everything in between.

Standard

Industry benchmark protection 
level with some extra unique 

features & capabilities
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Best of Suite 
Service Plans: 
Add-ons

Service Plans: 
Add-ons

Premium 
Support

CDN Unlimited 
DDoS 

Protection
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Cloud Security 
Strategy

Best of Suite
Selling packages, ARR growth

Mid-Sized Enterprise
Expanding SAM, same solution, ease of use

Channels and partnerships
Expanding our channel network to reach more customers

Continue to Expand Global Footprint 
Continue to open more location to cater additional new 
customers

2

3

4

5

1 Best of Breed: Technology Leadership
Maintain and expand technology lead
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Radware 
Strategy 
Summary

Critical Areas
Large, strong and profitable

2

On-Prem Business
TAM is growing, best of breed required

1

Accelerating Cloud Security Business
Strong growth, expanding SAM, SaaS business model3

4 Leverage in the Model
Driving profitable growth with OpExleverage



Yoav Gazelle

Chief Business Officer 

February 2023

Sales Strategy & Plan 
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Increase in 
cloud total 
customers 

+22%

2022 Highlights*

Growth in 
international

bookings

AppSec ARR 
Growth

Growth in 
cloud ARR to 

$53M

ARR

+21% +42% Double-
Digit

>200M

* Compared to full year 2021
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Blue Chip Customers 

Large Enterprise and Service Providers  

WORLDΩS 
BANKS

6 10OF 
TOP 

WORLD TELECOM 
COMPANIES

7 10OF 
TOP 

WORLDΩS STOCK 
EXCHANGES 

6 10OF 
TOP 

²hw[5Ω{ 
ECOMMERCE 
COMPANIES

4 10OF 
TOP 4

MOST WIDELY 
USED SAAS 

APPLICATIONS

10OF 
TOP 



2023 Strategy 
and Plan
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Focus Areas

Accelerating cloud 
growth and scale 
cloud business

Penetrate mid-
sized enterprise 

market with cloud-
first approach

Boosting North 
America sales to 

accelerate growth

Expanding our 
partnership with 

OEMs

Capitalize on the 
sell-to opportunity 
and develop the 
sell-through GTM

Cloud 
Security  

N. America 
Sales

OEM 
Partners

Mid-Size 
Enterprise

Carrier 
Business
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Focus Areas

Accelerating cloud 
growth and scale 
cloud business

Penetrate mid-
sized enterprise 

market with cloud-
first approach

Boosting North 
America sales to 

accelerate growth

Expanding our 
partnership with 

OEMs

Cloud 
Security  

N. America 
Sales

OEM 
Partners

Mid-Size 
Enterprise

Carrier 
Business

Capitalize on the 
sell-to opportunity 
and develop the 
sell-through GTM
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Accelerating 
Cloud Security 
Growth

Best of Suite
New service packages, New portal for cross sales

Incentives
New Compensation Plan based on ACV/ARR bookings

Sale Resources
Adding Cloud Quota Carrying Sellers
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Enables Cloud Expansion

Global Cloud Security Network 

DDoS MITIGATION SCRUBBING CENTER CLOUD WAF PoP BOT MANAGER SERVICE CENTER

MITIGATION CAPACITY

TbpsOF GLOBAL12
SCRUBBING CENTERS19Worldwide

WITH GLOBAL COVERAGE

AppSec 
PoPs 40+


