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Cloud & DR Services Provider Boosts
Revenue with Scalable DDoS Protection

CUSTOMER:
US-based Colocation, Cloud

& Disaster Recovery Services
Provider

INDUSTRY:

Data Centers & Managed
Services

CHALLENGES:

7 Limited visibility and
reporting from incumbent
security vendors

7 Poor customer service
and constrained capacity
in previous solutions

7 Need to monetize
additional revenue
streams with advanced
DDoS protection

Overview

This trusted US-based provider of colocation, cloud, and disaster
recovery services with over 24 years of industry experience, sought to
elevate its security offering. Facing challenges with legacy solutions, the
company partnered with Radware to deploy advanced MSSP services
that improved threat visibility and enabled the monetization of DDoS

protection.

CHALLENGES

The service provider's existing security setup suffered from limited
reporting capabilities and subpar customer service. These deficiencies led
to prolonged service disruptions during attack events and hindered the
ability to capitalize on additional revenue opportunities through advanced

security offerings.

SOLUTION

Radware’s MSSP suite—featuring SecurePeak Cloud DDoS Service,
SecureMSSP, On-Demand CDDoS protection, and Always-On CDDoS
protection—delivered a comprehensive solution with real-time threat
detection, detailed reporting, and automated mitigation. This modern
approach provided the organization with the operational visibility required
to effectively manage threats and position its DDoS services as a
revenue-generating asset.

1 Case Study | Cloud & DR Services Provider Boosts Revenue with Scalable DDoS Protection



WHY RADWARE MSSP BENEFITS

SERVICES? 7 Improved operational visibility and detailed, actionable
Advanced, scalable DDoS reporting
protection with real-time

analytics high-volume attacks

7 Enhanced reporting and

7 Enhanced customer satisfaction and system capacity during

operational visibility for 7 New monetization opportunities via premium DDoS protection
proactive management services
7 Proven ability to generate 7 Strengthened overall security posture and reduced downtime

revenue through premium
security reselling

CONCLUSION

By partnering with Radware, this cloud services provider transformed its security
offering into a robust, revenue-generating service. Radware’s MSSP solutions not only
addressed critical visibility and service issues but also provided the tools necessary to
stay competitive in today’s dynamic threat landscape.

Transform your security strategy—contact Radware today to unlock
advanced DDoS protection and drive new revenue streams.
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